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1930 Motor Vehicle Production FACTORY EXECUTIVES BOOST | 
In U. S. and Canada 3,509, 062 OUTPUT AS ORDERS COME IN 


(Special from A. D. N, 
28.— 
and Canada declined 

in 1930, as compared with the previous year, 


ASHINGTON, Jan. 
in the United States 


W 


cent. 


Washington Bureau) 

Production of motor 
37.6 
the 


per 


partment of Commerce announced today. 


cars + 


ol passenger 


in each country 


The output 
dropped 40 per cent 
and truck production decreased 30 
per cent. in the United States and 
47 per cent. in Canada. 

The total manufacture of both pas- 
senger cars and trucks dropped 38 
per cent. in this country and 42 per 
cent in the Dominion 

These figures are based on final 
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FAVORABLE WEATHER 
DRAWS BIG CROWDS 
TO CLEVELAND SHOW 


CLEVELAND, Jan. 28.—Spring- 

’ like weather is helping to bring 
out great crowds to Cleveland’s 
automobile show. Once inside the 
doors the desire for a new car is so| 
whetted by the unusual styles and 
values displayed that is is very evi- 
dent that some buyers are placing | 
orders now instead of waiting as 
they may have intended. At least 
all exhibitors report that they are 
making sales in encouraging volume. 

Exhibitors sense a sincere interest 
in car improvements and lowered 
prices which they regard as a very 
favorable forecast of wider demand. 

G. G. G. Peckham, who is presi- 
dent of the Cleveland Manufac- 
turers and Dealers Association, as 
well as president of the Ohio Buick | 
Company, declares that reports | 
from his salesmen on the floor in-!} 
dicate that visitors to this year's | 
exhibition are more deeply inter- 


(Continued on Page 11) 


"| 
SHOW RECORDS TOPPLE | 
AT LOUISVILLE; BUYING | 
GOOD; MANY PROSPECTS 


Louisville, Ky., Jan. 28.—According 
to reports received from Louisville 
automobile concerns which had ex- 
hibits at the Armory last week dur- 
ing the Louisville Automobile Show, 
attendance was far away better than 
had been expected. There was a 
larger percentage of those who were 
really interested in cars, instead of | 
mere sight-seers. 

It is claimed that the show pro-| 


(Continued on Page 11) 
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| given 


HELD BY CHEVROLET AT! 
CHICAGO; 1,500 ATTEND 


Chicago, Jan. 28.—Whax is prob- 
ably the largest dealer dinner ever 
by an automobile company 


was Staged here tonight at the 


| Palmer House by the Chevrolet Mo- 


tor Company. There were more than 
1,500 dealers, distributors and guests 
in attendance, and this is believed 
to constitute a record for events of 
this kind. 

Many leading General Motors and 
Chevrolet executives attended the 
banquet. H. J. Klingler, vice-presi- 
dent in charge of sales for Chevro- 
let, was toastmaster, and he intro- 
duced as the principal speakers Al- 
fred P. Sloan, president of General 
Motors; R. H. Grant, vice-president, 


(Continued on Page 10) 


A Fine Show Makes a Fine Showing 


THE THIRTY-FIRST ANNUAL National Automobile Show, which is being held at the Coliseum in 
Chicago this week, according to all reports, is a fine show, making a fine showing. Dealer attendance 


has been exceptionally heavy, with public attendance on par with last year, 
above the 1930 show. A glimpse of the huge auditorium is shown above 


RALLY AT CHICAGO; SEE | 
GOOD YEAR IN PROSPECT 


RECORD DEALER DINNER| Chicago, Jan. 28.—Marmon enter- | 


| tained 300 distributors and dealers | 
at luncheon today at the Palmer 
House. In addition to the sales or- 
ganization of the Chicago territory 
these dealers represented most of 
the Western section of the country 
far as the Rocky Mountains. 
P, H. Noland, general manager 
Marmon, 
and he outlined plans and policies 
for 1931 to the satisfaction of the 
dealers present. George Tenney, di- 
rector of sales, talked on the new 
Marmon lines, and told the mer- 
chants of the opportunity they had 
Homer McKee and L. J. Brady, 
Chicago distributor, also spoke 

A feature of the program was the 
presentation of the medal awarded 
to Col. Howard Marmon by the 
metropolitan section of the S. A. E. 
for the most meritorious contribu- 
tion to automotive development dur- 


as 


(C ontinued on Page 11) 


of ; 
was the principal speaker, | 


vehicles | 300 MARMON DEALERS | Schedules for ees Increased as Industry Gains 


Encouragement From Results in Coliseum; 


Sales Continue Over 1930 
| 
HICAGO, Jan. 28.—If sales maintain the pace aren ode 

setting at the Chicago National Automobile Show 

being held at the Coliseum, 1931 will be an excellent motor 

ear selling year. That fact became obvious Wednesday as 

reports from various exhibitors continued to indicate that 
orders taken are well ahead of last year. 


HUPP SALES GAIN, (‘acetal tn ny ar mi 
AIDED BY PRICE CUTS 
AND FREE WHEELING 


the entire week last year. 
One large manufacturer, 

of 
mobile at the automobile 


his Chicago distributor. 

50 per cent. increase in retail or< 

ders over the corresponding show 

period in 1930. Others say they 

have hung up even better records. 

In several instances it is stated that 

last year’s total has been exceeded, 
have been materially stimulated by 
reduction in prices of the Hupp line 

and by adoption of free-wheeling 

“At the New York show Hupp sold 

109 cars,” R. S. Cole, vice-president 

in charge of sales of Hupp Motor 

Car Corporation stated, “a new high 


through 
announced 


Chicago, Jan. 28.—Sales Hup- 


cars show 
while in others Thursday is set as 
the “over the top” day 
Based upon the response 
public to the new cars on 
here, more factory officials today 
issued instructions to their manu- 
facturing departments to step up 
production in February, with a fur- 
their increase ordered for March. 
The best information direct from 


of the 
exhibit 
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9,000,000 PRODUCTION 
IN NEXT 2 YEARS SEEN 
BY BLEES, OF OAKLAND 


28.—In the 
9,000,000 American 
should be pro- 


Chicago, Jan. next two 


years at least 
built automobiles 
duced and sold, in the opinion of 
Cc. A. Blees, vice-president in charge 
ot sales of Oakland-Pontiac. 

An icknowledged optimist, 


the 
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| TODAY 


Pa ge ¢ 


Sparks from the show 
Chicago dealers convinced 1931 
will be profitable Page ; 
Canadian production in 1930 was 
154,192, off 41 per cent .Page : 
Editorial: “Legislative Danger,” 
Page 
Calendar of coming events...Page 
Cleveland truck dealers expect 
real improvement 
Engineering news..........-- Page 
REFERENCE TABLES 
Cumulative December new passen- 


Sales are said to be running 
ger car registrations... .Pages 6, 


FOR SHOW VISITORS—Automotive Daily News: Editorial and Advertising Offices in Chicago, 333 


North Michigan Ave. 


Telephone, Central 5936 





Motor Vehicle Production 
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Manufacturer | | 
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Should 


Take 
Advantage 
Of This 


During 1931 Automotive 
Daily News offers adver- 
tisers’ about 500,000 added 
distribution for which no 
charge is made. These dis- 
tributions are made to vari- 
ous groups in the industry 
such as fleet owners, bus 
operators, ete., and also in- 
cludes extra copies supplied 
to those attending various 
engineering and other so- 
ciety meetings. 

The regular ABC circu- 
lation of this publication 
covers factory officials, dis- 
tributors and dealers in 
vehicles and high-grade yob- 
bers of shop equipment, 
parts and accessories. 


Write for Details 
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CLOSES WATERBURY BRANCH 

Hartford, Conn., Jan The 
A. C. Hine Company, state distribu- 
tor of the Oakland and Pontiac, has 
closed the Waterbury branch 


oF 
«¢ 


| 2,805,413 


' 135,752 


| November 


statistics made public today by the, 


| Department of Commerce, revealing | 


a total production of 3,509,062 units 
for both countries for 1930 as com- 
pared with 5,621,709 for the previous 
year 

Earlier in the month preliminary 
estimates as compiled by the Na- 
tional Automobile Chamber of Com- 
merce placed Mie year’s production 
at 3.505.000 units, having a total 
wholesale value of $2.159,600,000. 

The output of passenger cars in 
the United States last year totalled 
units as compared with 
4,569,811 in 1929 while in Canada the 


| 1930 production was 125,442 units as 


against 207.498 in the previous year. 

The manufacture of trucks in this 
country last year aggregated 540,521 
units as compared with 771,020 in 
the preceding year while in Canada 
there was a decrease from 55,797 in 
1929 to 28,750 in 1930. 

December factory sales in the 
United States consisted of 155,601 
vehicles, of which 122,645 were pas- 
senger cars, 31,531 trucks and 1,425 
taxicabs, exceeding November with 
units and December, 1929. 
with 120,007 vehicles. 


*Total 
401.037 
466,418 
585.455 
621,910 
604,691 
545.932 
500.840 
498.628 
415,912 
380,017 
217,573 
120.007 
5.358.420 


1929 


January 
February 


June 

July 
August 
September 
October 


December 
Total 
1930 
January 
February 
March 


330,407 
396,384 
444,024 
420.027 
334.506 
265,533 
224,368 
220,648 
154.401 
135.752 
155,601 
3,354.870 


June 
July 
August 
September 
Octobe 
November 
December 
Total 


Revised 


‘year! 


*Passenger Cars 


November production of passen- 


ger cars—102,358—was the lowest of 
the year for the United States, 
exceeded that of December, 
which recorded only 91,011 units. 
Truck manufacture in this coun- 
try last month totaled 31,531 units, 
slightly under that of November, and 


was the lowest month of the year, | 


but exceeded December, 1929, when 
the output was 27,513 units. 

After more than six months in 
a slump, taxicab production took 
a sharp upward turn at the end of 
the year, with 1,425 units, passing 
the peak month, which was March, 
with 1,421 vehicles. 

Passenger car manufacture in 
Canadian factories in December to- 
taled 4.225. as compared with 3,527 
in November, and 3.206 in October. 
and 4,426 in December, 1929. 

The output of trucks in Canada 
in December aggregated 4,225, near- 
ly approaching that for the corre- 
sponding month of 1929 and ex- 
ceeding the production totals for 
both November and October, 1930. 

Following is a table comparing 
1930 and 1929 production in the 
United States:— 
*Trucks 

53,428 

60,247 

71,799 

84,346 

88,510 

93,183 

74,842 

56,808 

51,576 

60,687 

48,081 

27,513 


771,020 


*Taxicabs 
2,064 
2,108 
2,079 
1,686 
1,318 
1,378 
1,054 
1,040 

865 
868 
1,646 
1,483 


17,589 


345,545 
404,063 
511,577 
535,878 
514,863 
451,371 
424,944 
440,780 
363,471 
318,462 
167,846 

91,011 


569,811 


967 
851 
421 
486 
440 
463 
376 
386 
930 
582 
609 
1,425 
8,936 


37,025 
48,560 
62,990 
67,853 
55,075 
45,562 
40,467 
38,363 
41,967 
38,343 
32,785 
31,521 
540,521 


235,226 
280,996 
331,973 
375,685 
364,512 
288,481 
- 224.690 
185,619 
177,752 
115,476 
102,358 
122,645 
2,805,413 


but | 
1929, | 


' Grant, vice-president of General Motors. 





PARKS from the SHOW 


Chrysler Looks Ahead 


* * Ss 


Takes 


* * * 


Oakland Slogan 


Nore Show History 


# < * 


Chris Sinsabaugh— Detroit Editor 


E gentlemen of the press were given the opportunity 

to meet Walter P. Chrysler, in attendance at the Chi- 
cago show, and listen to the head of the great corporation 
which manufactures Chrysler, Dodge, De Soto and Plymouth 
forecast 1931 and predict the possibilities of 1932. 

Like several others of the leaders of the industry, Mr. 
Chrysler is of the belief that 1931 will be a year of recovery, 
a slow first quarter with the business snowball gathering in 
size and speed for the big finish. The third and fourth quar- 
ter ought to be good, he predicts. As for 1932, that should be 
twelve months that will go far toward wiping out our recol- 
lections of 1930—it should be a January-December stretch of 


excellent business. 
* * 7 


N the opinion of Mr. Chrysler, the employment situation 
was the result of the tightening of the purse strings of 
those who really could afford to spend the money. In support 
of this belief, he told of the well-to-do business man, a chap 
who could afford to buy a dozen suits of clothes if he wanted 
to without feeling the expenditure, who refused to buy one 
suit from his tailor because the price had not been cut. The 
tailor had told him that because of poor business and a high 
overhead he could not afford to lower his prices. However, 
Mr. Chrysler feels that the upturn has taken place and in his 
opinion things do not look as bad as they did a few months 
back. 


a « 

AKLAND-PONTIAC dealers, in attendance at the com- 
pany’s big banquet, were favored by the appearance at 

the speakers’ table of A. P. Sloan, Jr., president, and R. H. 
These dignitaries 
successfully passed along their enthusiasm for the “two fine 
’ offered by Oakland-Pontiac for this year to the men 
One of the interesting points 


cars’ 
who are going to sell them. 


(Continued on Page 16) 


9,000,000 PRODUCTION 
IN NEXT 2 YEARS SEEN 
BY BLEES, OF OAKLAND 


(Continued from Page 1) 
from Pontiac quotes figures toe 
back up his prediction. 

“Research convinces me that at 
least 7,500,000 of the cars running 
today will have to be replaced with- 
in the next two years,’ says Mr. 
Blees. “We can add to this for the 
two years at ieast 1,000,000 for ex- 
port Another half million should 
go to new buyers. There's your 
9,000,000. 

This 


man 


does not mean 4.500.000 
each year. It means that 1931 will 
be the one in which about 4,000,000 
will be produced and sold, with the 
big business in 1932. 

“To make good my prediction of 
9,000,600 for the two years, it means 
that in 1932 at least 5,000,000 must 
be disposed of. That seems more 
‘than likely to happen and it would 
not surprise me, if the looked-for 
big increase comes, to have at least 
a half million more sold as new 
business 

“Dealers should make more 
money, too, than in what we call 
the super-normal year of 1929, for 
the general housecleaning we have 
gone through, with reduced inven- 
tories and production economies 
effected should mean _incréased 
profits for the dealers.” 

While Mr. Blees was making these 
Statements, his colleague, H. M. 
Stephens, western sales manager for 
the company, was telling of the re- 
markable business being done in the 
Chicago section, Returns show that 
the first ten-day cycle of January 
was good because of the introduction 
of the new models. The second 
ten-day stretch was more than 100 
per cent. better. 
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‘HICAGO, Jan, 28.— The first 

‘month of 1931 has produced 
among Chicago dealers the brand of 
optimism for which the automobile 
industry is famous. 

Convinced that the demand for 
cars will show an upturn this year 
over 1930, enthusiastic over the new 
lines introduced by the factories 
and looking toward the national au- 
tomobile show here as a real sales 
stimulus, they have started the new 
year with a satisfactory showing in 
orders on hand and an unusual de- 
gree of interest from _ prospects 
whom they see as destined to be- 
come owners. 

In the course of talks with lead- 
ers in the local trade, not one can 
be found who sees a cloud upon the 
1931 sales horizon. All are thor- 
oughly sold on the new models from 
their respective factories and just 
as much in accord with the greater 
trend toward co-operation in other 
directions from the manufacturers, 
to the end that the retail side of 
the business will be better stabilized 
and should result in greater profits 
by dealers in proportion to volume 
than ever before. 

The dealers in Chicago naturally 
have an eye on moves by various 
factories to step up production 
schedules. For the most part, their 
reaction is one ef agreement with 
the manufacturers that a _ steady 
winter business will be followed by 
an exceptionally active spring vol- 
ume. They add that their sales 
since the first of the year justify 
them in their viewpoint. 

Chevrolet dealers report January 
orders thus far as being consider- 
ably ahead of the same period in 


December, and they declare them- | 


Selves as highly in favor of the fac- 
tory policies and methods desig- 
nated to aid them in their sales, 
service and accounting efforts. The 
new Chevrolet models, at lowered 


prices, have gained the desired de-| 


gree of popularity. With factory 


hicago Deale 


| tion of new models. 


rs Convinced. 
1931 Will Be Profitable 


production being increased _ this 
month and next, they see them- 
selves in position to take care of all 
the orders they can obtain. 

Among Ford dealers there is a ten- 
dency to an unusual extent to an- 
ticipate February and spring re- 
quirements by ordering hundreds of 
cars ahead. Requests for delivery 
next month are double the number 
of cars during January of 1930. 
There is no question that the Ford 
camp is laying its lines for an ag- 
gressive campaign during the com- 
ing months. Meanwhile, the dealers 
for this make of car have been de- 
voting special effort in disposing of 
their used cars, with the result that 
they are today averaging but four 
units each, or considerably less than 
a year ago. 

An unusual job was done by 
Auburn here in putting its house in 
order preparatory to the introduc- 
It was a spec- 
tacular accomplishment, the details 
of which are told by W. H. Farring- 
ton, president and general manager 
of the Auburn Chicago Company, 
local distributor. 

“Primarily, our object, of course, 
was to clear the floors of current 
models throughout Cook county, 
due to the radically different design 
and appearance in some respects of 
the new cars to be introduced at the 
automobile show,” stated Mr. Far- 
rington. “We called all our dealers 
together early in December, asked 
them to send their cars to our 
headquarters, and told them we 
were going to put on a newspaper 
advertising campaign to sell those 
automobiles. 

“The advertising was done in 
full-page size for the most part. It 
announced sensational reductions in 
prices ranging as high as $800 on 
brand-new Auburns. Up to noon 


|; of January 16 we had sold 489 of 


these cars. The dealers approved 
the campaign when we represented 


display in the Stevens Hotel. 
engineered to the requirements of the car upon which it is 
to be used. 


These fans have already been adopted as standard equip- 
ment by some of America’s leading motor car manufac- 
turers. 


It will profit any manufacturer interested in greater motor 
efficiency and a quieter automobile to visit us. 


Chicago Show headquarters, Suite 1423-A, Stevens Hotel. 


= 


ENGSTROM, formerly 

general manager of the 
Continental Motors Corporation, 
whose appointment as_ general 
sales manager of the Pierce- Arrow 
Motor Car Company was an- 
nounced in Automotive Daily 
News last week 


A. A, 


tection for them. The sale started 
December 15, when thoughts gen- 
erally were upon Christmas pur- 
chases, involving far less expendi- 
tures than the price of an automo- 
bile. It continued through the first 
three weeks of January, and the sales 
records were made despite the fact 
that purchasers knew these cars 
were soon to be superseded, and at 
a time when the general mental 
state was one of waiting to see new 
models at the automobile show. 
“While the sale was on, we called 
our dealers together again and 
showed them the new models. That 
night we took orders totaling 300 
cars in Cook county. This shows 


(Continued on Page 7) 


‘CANADA’S PRODUCTION 


Heads Pierce-Arrow Sales’ 


IN 1930 WAS 154,192, 
FALLING OFF OF 41% 


New York, Jan. 28.—Production of 
motor vehicles in Canada in 1930 
amounted to 154,192, as against 
263,295 in the preceding year, a de- 
cline of 41.4 per cent. The falling 
off in the output of Canadian man- 
ufacturers last year from the boom 
period of 1929 was slightly greater 
than the drop in the United States. 

Although final figures have not 
been announced for the 
States, all previous estimates show 
a decline from 1929 of approximate- 
ly 38 per cent. 

Canada’s production last year 
reached the lowest point for any 
single year since 1924, when 135,246 
units were turned out in that coun- 


| try. The 1930 total was 36 per cent. 
| lower 


1928, when 
produced 


242,382 
and 13 


than 
were 


ve- 


hicles per 


| cent. under the 1927 total of 142,192 


cars and trucks. Last year’s output 
was 24 per cent. below the 1926 total 
of 204,727 and 4.8 per cent. under 
the production of 1925 of 161,970 
cars and trucks. The gain over 1924 
was 14 per cent. 

An important factor in the decline 


in Canadian production last year 


| was the drastic drop in the coun- 
it to them as a form of factory pro- | 


try’s export trade. Shipments of 
cars and trucks into the export 
market in 1930 amounted to only 


45,361 units, as compared with 102,- 
382 in 1929, a falling off of 55.7 per | 


cent. This represented a decline in 
export units of 57,021, as against a 
total drop of 109,103 units in the 
Canadian production for the year. 

The Canadian production figures 


as announced yesterday by the 


{Dominion Bureau of Statistics, did 


not include separate totals for pas- 
senger cars and trucks, but it is safe 
to assume that about 22 per cent. of 
the output was accounted for 
commercial cars, and 78 per cent. 
by passenger units. 

On this basis, passenger car 
duction approximated 120,270, 
against 207,498 in the preceding 


AUTOMOTIVE FAN & BEARING CO. 


JACKSON, MICHIGAN 


United | 


by | 


pro- | 
as | 


3 


| year, a falling off of 42 per cent. 
| That would leave 33,922 commercial 
| cars, aS against 55,797 in 1929, a 
drop of 39 per cent. As was the case 
in the United States, truck produc- 
tion in Canada declined less than 
the passenger car output. 

Shipments of cars and trucks by 
Canadian manufacturers into the 
export markets last year declined 
to the lowest figure since 1922, when 
the total was 38,048. The 1930 total 
of 45,361 compared with 102,383 in 
1929, 79,588 in 1928, 57,414 in 1927, 
74,324 in 1926, 74,187 in 1925, and 
43,883 in 1924, 

Figures on retail sales of cars and 
trucks in Canada are not available, 
as the Dominion Bureau of Statis- 
tics does not make public statistics 
'on this phase of the industry. 

But deducting the export sales of 
1929 from the total production, 
is left a balance of 108,831 cars and 
, trucks for the Canadian market, as 
compared with 160,912 in the pre- 
ceding year, a decline of 32 per cent. 
This compares with a falling off 
in retail sales in the United States 
of 33 per cent. This Canadian fig- 
ure is thought to be approximately 
correct, although it may be slightly 
smaller for 1929 than actually was 
the case, due to the probability that 
a number of cars and trucks were 
carried over from 1929 and sold cn 
the retail market in 1930. 

Following is the record of motor 


(Continuea on Page 7) 
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cate Sait ae nT: 
lubricates bearings under 
heavy loads. Ideal for initial 
equipment. Write for illus- 
eevee ticle 


VA Wa) OY a 
CHICAGO ILLINOIS 


COOLER—QUIETER 


A most interesting exhibition of radiator cooling fans is on 


Every fan is individually 
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Legislative Danger 


about the danger 


1931 


— 


S 


of hostile 


OME people are worrying 


Congress. There is danger of such a happening, but to our 
mind the real legislative threat comes from the meeting of 
fourty-four state legislatures during this winter. 

At the recent Transportation Conference in Washington, 
state committees were appointed to watch legislation in the 
various commonwealths. 

These committees will have their hands full. Railway 
interests are attacking automotive transportation, not only in 
Washington, but in the state capitals. Endeavors will be 
made to have restrictive legislation on bus and truck opera- 
tion passed in most of the states. Pleas for increased taxes 
on motor transport of every type find attentive listeners in 
state legislatures. In fact, the legislators are predisposed to 
increase fuel and other taxes levied on motor vehicles. 

All these state committees will have their work cut out 
for them to prevent hostile legislation in the state legislatures 
this winter. . The point we want to bring out is that the com- 
mittees deserve and should receive the hearty support and 
co-operation of the automotive fraternity re re. The 
committes are fighting to prevent curtailment of one branch 
of industry’s activity, and curtailment anyw me re 


is 


our 


reflected down the line to the last man engaged in automo-| 


tive activity. 


Sufferers Too 


O a goodly portion of the United States the term “Wall 

Street” is a synonym for cruel swindling, gambling and 
snatching of poor peoples’ bank accounts. The big city banks, 
particularly those of New York, are looked upon as devour- 
ing monsters, fattening on misery and thriving on panics. 

As a matter of fact, Wall Street, and particularly the, 
big city banks, which are in popular imagination linked with | 
the securities market, do not thrive on depression any more | 
than the laboring man does. 

We noted recently in this column that the deposits of the 
ten largest banks in the country have increased during the! 
present year by nearly half a billion dollars. The banks’ 
coffers are stuffed with money, but they certainly are not 
making as much money teday as they were during the boom 
times a year and a half ago. | 

What brought this to mind was a tabulation which we 
noticed recently of the quotations on the stocks of a number 
of leading New York financial institutions. This list shows | 
the prices of these stocks during the boom times of 1929 and | 
within the past few days, as follows: 

1929 1931 

61 

575 
114 
98 

717 

49 

98 

126 
3975 


Bank of America 
Bank of New York. 
Bankers Trust 
Chase National 
Chatham Phenix 
Chemical Bank 
National City 

Cern Exchange 
First National 


A. Benson Carleton, Technical | “ 


legislation against motor truck and bus transportation | 
being placed on the books at the present short session of | 


| FOREIGN MARKETS 
FOR AUTOMOBILES 
STILL UNSETTLED 


Washington, Jan. 28. — Automo- 
tive trade conditions in several for- 
eign countries were characterized as 
far from satisfactory in the last part 
| of 1930, it was disclosed today by 
|reports reaching the Department of 
Commerce, 

In Australia the trend for five 
months ended November 30 last was 
approximately 64 per cent. below 
the corresponding period of the 
}previous year in sales of new Cars, 
|while dealers anticipate a further 
| slump. 
| Truck sales in the Antipodes are 
reportec’ as practically impossible 
jon account of the impending trans- 
|competition with the government 
railways. Motorcycle business showed 
a greater decline than that of auto- 
| mobiles, while sales of parts and 
accessories failed to show normal 
results from the protracted use of 
old cars. 

Imports of cars and trucks by 
British Malaya last year showed de- 
clines of 44 and 34 per cent., 
| tively, from 1929. The used car situ- 
ation was characterized as serious as 
90 per cent. of new car sales have 
been on a trade-in basis. 

The year closed with stocks nor- 
'mal in China except in Tientsin, 
|where banks have had to extend 
| draft for dealers. Sales in Shanghai 
were slightly improved during the 
last few months of 1930. 

Sales in Japan continued unsat- 
isfactory with the year’s volume esti- 
mated at 19,000 units, of which 50 
per cent. were commercial vehicles. 
Chinese dealers’ stocks are reported 
not excessive, but many dealers are 
in financial difficulties due to un- 
satisfactory sales. 

The outijook in China for 1931 is 
regarded as discouraging with pres- 
ent indications of a decline of about 
15 per cent. in sales, due to gen- 

al depression. 


COMING EVENTS 


JANUARY 
24-31—Chicago, Hl, National Automobile 
Show 
I—Altoona, Pa. 
Jaffa Shrine 
-Allentown, Pa. Automobile —— 
sponsored by Lehigh Automobi 
Trade Association 
24-31—Cleveland. Automobile Show. 
24-51—Washington, dD. Cc. Automobile 
Show 
21-31—Albany, N. Y. 
24-Feb. 1—Leos Angeles. 
26-31—Springfield, Mass. 
26-31—Syracuse, N. Y. 
at Armory. 
26-31—Portland, Maine. Automobile Show 
at Exposition Building. 
*8-31—Harrisburg, Pa. Automobile Show 
29-30-—Grand Forks, N. D. Dakota 
Division, Northwest 
stitute meeting 


24-3 Automobile Show wr" 
Mosque 


24-51 


Automobile Show 

Automobile Show. 
Automobile Show 
Automobile Show 


North 
Petroleum 


Automobile Show. 
yi Cities Northwest 
Automobile Show, jointly spon- 
sored by St. Paul and Minneapolis at 
the Minnesota State Fair Grounds. 
FEBRUARY 
2- 7—Scranton, Pa. Automotile Show. 
2- 7-—St. Louis. Automobile Show. 
3—Minneapolis. Auto Trade Associa- 
tion convention 
j—Reck Island, Ill. 


mobile Show 
7-14—Los Angeles. Automobile Salon. 
j-14—Kansas City. Automobile Show. 
%-1t—St. Petersburg, Fla. Automobile 
Show at Winter Garden 
9-14—Duluth, Minn. Twin 
bile Show, held by Duluth and Su- 
Wis., dealers. 
©. Automobile Show at 
Auditorium and _ Exhibition 


9-14—Denver, Colo. 
11-15—Chicago, II. 
Mechanical 
ing 
| 14-19—Indianapolis. Automobile 
State Fairground. 
14-21—Trenton, N. J. Automobile Show. 
16-20—San Francisee. Society for Steel 
Treating National Western Metal 
| and Macninery Exposition. 
| 21-28—San Francisce. Automobile Salon 
| 21-28—Quebec. Canada. Automobile Show 
22-March 1.—Los Angeles. Pacific Coast 
Transportation. Exposition at 
Shreve Civic Auditorium. 
28—Des Moines, Ia. Automobile 
at Coliseum. 
23-28—Springfield, O. Automobile Show. 
24-26—Columbus, 0. Ohio Petroleum | 
| Marketers’ Association meeting. 
24-March 1—Seattle, Wash. Automobile 


Jan. 


i- Quad-City Auto- 


perior, 
9-14—Toledo, 
Civik 
Hall 
Automobile Show. 
American 
Engineers’ 


fue) meet- 


Show at 


| 22- Show 





483 
86 
152 


of banks 


Guaranty Trust 
Manhattan Company 
New York Trust 


As a general thing the officers and directors 


carry as much of the stock of their respective institutions | 
The skeptical may | 


as their circumstances permit them to do. 
argue that these gentlemen sold short. We do not believe it. 
They could make far more money and build a far more 
impressive future fortune by working for prosperity than 
they could by thimblerigging the market for bank shares. 

The present business depression has hit all classes, from 
the laborer, wholly or partially unemployed, to the bank 
president scanning sadly the prices paid for his bank stock 
in 1929 and those that he could realize today. 


Show at Civie Auditorium. 
25-Mareh 2.—Camden, N. J. Automobile ' 
Show. 
MARCH 
6-15—Geneva, Switzerland. Eighth Swiss 
International Automobile Show. 
7-14—Brooklyn. N. ¥. Automobile Show. 
9-14—Wichita, Kan. Automobile Show at 
Forum 
11-13—Detroit, Mich. Michigan Oi] Men's 
Association meeting. 
16-22—Los Angeles, Cal. 
Oil Equipment 
Exposition. 
21—San Antonio, Tex. 
meeting, American Association of 
Petroleum Geologists. 
30-April 3—Indianapolis, Ind. Eighty-first 
meeting, American Chemica] Society. 
MAY 


4- 9—Charlotte, N. C. Good Roads Con- 
vention, 


9-Aug. 9—Berlin, Germany. International 
Garage Exposition, 


and 


19- Sixteenth annual] 


| port regulations designed to reduce | 


respec- | 


In- | 


Ports Automo- | 


Society of | 





1140 FIRMS WILL EXHIBIT 
AT TWIN CITIES SHOW, 
WHICH OPENS SATURDAY 


Minneapolis, Minn., Jan. 
teen thousand dollars have been! 
spent to transform the interior of 
the livestock pavilion at the Minne- 
sota State Fair Grounds for the 
twenty-fourth Northwest 
Automobile Show, Saturday 


annual 
Starting 


and running through to February 7. | 
already | 


have 
and 


About 125 firms 
taken exhibit space, 
pected 


it is ex- 


increased to 140. 
One of the features that will be 


repeated will be the free presenta- | 


tion of seven four-door sedans to 
visitors, one each night. 

As for the last two years, 
show is being conducted jointly by 
automobile dealers in Minneapolis 
and St. Paul. The joint committee 
is composed of W. R. Stephens, C. 
L. Holt and F. B. Walker of Minne- 
| apolis, and C. W. Norton, Harry 
Given and Walter 
Paul. 

Show officials are D. A. Odell of 
Minneapolis, president; 
vice-president; H. L. Schaefer of 
Minneapolis, secretary and treas- 
urer; W. A. Peterson of St. Paul, 
assistant secretary, 
Dermott of Minneapolis, advertising 
and publicity manager 


PERSONAL PROPERTY TAX 
BAN ON OHIO CARS ASKED 


Columbus, O., Jan. 28 (UTPS).— 
The legislative committee of the 
Ohio Good Roads Federation has 
submitted its report which favors 
the elimination of personal property 
tax on all metor vehicles and in 
its stead to increase the license fees 
to make up an idditional $9,000,000 
yearly for road improvement and 
maintenance. 

The money to 
among the counties, 
and townships on 
population. 

The committee 
state system of 


is be distributed 
municipalities 


the basis of 


also favored the 
highways, taking 
lover 1,000 additional miles each 
jyear for the coming four years to 
relieve the counties of the necessity 
of improving these roads. 


* CHEVROLET LEADS IN N. C. 
DECEMBER REGISTRATION 


28.—‘“‘North 
more new 
Chevrolet passenger cars during 
| December than any other car, re- 
| gardless of price or make,” 
Anderson, president of the Pyramid 
| Motor Company, Charlotte 
let dealers 
“And,” 


N. C., Jan 
registered 


Charlotte, 
Carolinans 


continued Mr. Anderson, 
“our business for January has been 
larger by many units, both in 
|new car as well as used cars, 
ever before in the history of 
Chevrolet connections.” 


than 
our 


CAROLINA OAKLAND 


DEALERS TO MEET FEB. 14 | 
28 (UTPS) .— 


Richmond, Va., Jan. 
| Approximately 100 Oakland motor 
car dealers are expected to attend a 
district convention in Charlotte, 
N. C., February 14, local dealers 
have announced. The meeting has 
been called by W. L. Minor of At- 
|lanta, regional sales executive for 
the Southeast. A banquet will be 
held in the Charlotte Hotel after 
j; the meeting. 


|, BELLEVUE STAGING SPECIAL 


EXHIBIT AT HOTEL STEVENS | 
Jan. 28.—The Bellevue | 


Chicago, 
Manufacturing Company is making 
{an exhibit of its trunk racks in 
| Room 450A at the Stevens. The ex- 
hibit, which is comprehensive and 


| interesting, is in charge of J F.| 


| Martin, president of the company. 


GALESBURG SHOW, 


Galesburg, Tll., Jan. 28—Auto- 
motive dealers of Galesburg have 
voted to stage the annual automo- 
bile and accessory show at the 
| State Armory, March 12 to 15, 


Second Annual! | 
Engineering | 
| 


NEW ATLANTIC STATION 


Trenton, N. J., Jan. 28.—The At- 
| lantic Refining Company has com- 
menced the construction of its gas 
station at Bellevue Avenue and Cal- 
houn Street. When completed, the 
station will include a new type of 
building. 


yi 


28.—Fit-| 


that before the opening of | 
the show this number will have been 


this | 


Cleland of St.! 


Mr. Given, | 


and Joe Mc-| 


said Fred | 


the | 


MAR. 12-15 | 


- ORDERS FOR AUBURN 
BREAK ALL RECORDS 


Ind., Jan, 28.—All records 
broken for the first 25 
in the number of 


the new Auburn 


| Auburn, 
have been 
days of January 
orders received for 
R. H. Faulkner, 
the company, 


models, vice presi- 


dent of announced 


today 

Dealer orders are 85 per 
ahead of last year and 30 per cent. 
ahead of 1929, the record year of 
the company and of the industry. 

With more than 6,000 orders on 
hand for delivery by March 1 the 
company, Faulkner said, is expend- 
ing every effort to bring production 
jup to meet these requirements 

“We are being swamped,” the 
Auburn executive said, “with wires, 
letters and phone calls from our 
dealers and distributors where the 
new Auburns have been shown tell- 
ing of the spectacular acceptance of 
these new models and with urgent 
requests to rush deliveries These 
dealers tell us that in their experi- 
ence in the automobile business they 
have never before witnessed such 
acceptance of a new line of cars, nor 
have they ever before been able to 
book so many bona fide retail or- 
ders One dealer wired today that 
five demonstrations made yesterday 
netted five sales.” 


BUICK JANUARY SALES 
IN CHICAGO GAIN 40% 


Chicago, Jan. 28.—Indications that 
Buick sales in this city for January 
will top the same month last year 
by about 40 per cent. were given in 
figures released this morning at 
Buick show headquarters in the 
Blackstone 

In January last year 
branch accounted for 
January up to closing 
there had been 207 units 
delivered In Deceniber, 
count was 165. 

Buick officials declare that similar 
optimistic reports have come from 
all parts of the country. 


cent, 


the Chicago 
182, but this 
last night 
actually 
1930, the 


Preventive 
aintenance 
or Fleets 


Chevro- 


Automatic Chassis 
Lubrication Can 
Now Be Had on 


DIAMOND T TRUCKS 
Myers:::System 


Makes Steering Easier 
Cuts Repair Bills 


Adds Years to the Life 
of the Chassis Bearings 


3000 MILE 
SERVICE INTERVAL 





Chassis 
ubricating Co. 


RAHWAY, N. J. 


L 
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‘Yes, 
This Happened 


In 1931 


? 


The Prospective Advertiser Asks: 


We notice that you advertise in Automotive Daily 
News and we would appreciate it very much if you 
would find it convenient to favor us with a few com- 
ments as to whether or not you are satisfied with the 
results you are obtaining from this advertising 


medium. 


We are contemplating doing some advertising 
through this paper, but before doing so are anxious 
to hear whether present advertisers would recom- 
mend this paper. 


Thanking you for your reply, we are, 


» 


“Our entire expenditure for the week amounted to $323. 
We secured HUNDREDS of letters . . . most of these were 
PURCHASES.” ,. , 


Y 


The Advertiser Answers: 


Your communication of January 9th at hand 
relative to our advertisement in the “Automotive 
Daily News.” 

We are very glad to recommend this medium of 
advertising, as our entire expenditure for the week 


»99 


of January 10th amounted to $323.00. 

We secured in that period of time hundreds of 
letters from all parts of the United States, and the 
most amazing result was that most of these inquiries 
were purchases and not information seekers. 

We therefore can recommend this paper most 


highly. Hoping this is the information you desire, 


we are, 


. 


*Name and Address on Request 


Advertisers who want to reach the automotive industry should investigate the advantages of Automotive Daily News. It 
has real pulling power. It provides the finest and fastest news service to the industry, hence its reader interest is extremely high. 


High reader interest plus high visibility of copy are advantages wanted by every advertiser. 


News. 


Write to nearest office and a representative will call. 


Automotive B aily News 


GRAYBAR BUILDING, NEW YORK CITY 


EASTERN OFFICE 
J. Edward Schipper, Mgr. 
Graybar Building 
» New. York City. ° 


H. A. TARANTOUS, Business Manager 


WESTERN OFFICE 
Willard R. Cotton, Mer. 
333 N. Michigan Ave. 
Chicago, IIl. 


DETROIT OFFICE 
George M. Slocum, Mgr. 
Fisher Building 
Detreit, Mich, 





You get both in Automotive Daily 
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CUMULATIVE NEW PASSENGER CAR 


Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising 
desiring county, city or town lists, or lists of owners in any given 
Some of this data has been published previously, but it is 





Returns for today: Alabama, Arizona, Georgia, Indiana, Kansas Maine, Maryland, Massa 


1On 


XN 


Improved Tryon Spring 
Shackles embody im- 
portant new features 
resulting in greater 
inbuilt strength, great- 
er accuracy, increased 
bearing surfaces, im- 
proved lubrication, 
easier riding and 
longer life. 


Manufacturers: Write for 


On 


| Alaba ma | 
Arizona 
YD) asters 
Colorado | 
Conn. | 
Delaware | 
Florida 


Illinois 
Indiana 
| Kansas _ 
Maine | 


| Mass. { 
Missouri ead 
Montana al 


Nevada | 
N. Hamp. | 





|N. Mexico | 


N. Ca’lina | | 
N. Dakota {[ 


Okla. 
Oregon 


Ohio = {si 
Ba 


Maryland ea a) __ 102! | 
7; 138) 

17; 338| 
1| 50) 

r 5| 128; 


Michigan 
Minn. i 


Nebraska | 


Oo 
3| 73| 

3 33)” 

. 
| __19| 324 


+N. Jersey | 


full information and Penna. 


quotations. 
S. Ca’lina 


Utah 
Vermont — 


Sole Licensee: 
WILLYS-MORROW CO., INC, 
ELMIRA, NEW YORK 





WESTERN ELECTRIC TAKES 
OVER FORD KEARNY PLANT] 5°. 


Kearny, N. J., Jan. 28.—Buildings 
formerly occupied by the Ford Mo- 
tor Company on the Kearney penin- | Ar 
suJa, near Lincoln Highway, have | - 
been taken over by the Western 
Electric Company, which purchased | Col., "29 
the property from Ford some time | Conn. 
ago. With the possession of the} | Dela.. '29 
entire 85 acres purchased from Ford. | Pla., 29 
the Kearny works property now | "*4. * 
consists of 145 acres. Ga., 192! 

idaho, '2! 


PHILADELPHIA TRADE iil., °29 
HEARTENED BY SHOW ina..'29 


/Kan., "29 








Philadelphia, Jan. 28.—Automo- | > 
R ar e., 29 
bile company executives here say 
that, as an aftermath of the thir- |Md.,’29 
tieth annual automobile show, held | Mass., '29 
January 10 to 17, inclusive, the gen- | Mich., ’29 
eral position of the local industry Mi 99 
has been much improved through | mn., 
the betterment of the morale of | Me.,’29 
their organizations. Mont.,, ’29 

This was caused both by the en- | Nep, +29 
couraging floor sales and extensive | ———’~ 

lists of live prospects secured Nev., 

| N. 8., °29 


‘N. J., ’29 
OF NEWARK ON COMMITTEE NM. 29 
Newark, N. J. Jan. 28—S. E.| ¥-¢ 199 
Nichols of the Elin Auto Supply | —*~"~ 
Company, Newark, has been named |N- D..'29 
a member of the zone committee of | Ohio, '29 
the Motor and Equipment Associa- | Oxja.. 29 
tion to assist in developing in New Ore..’29 
York, New Jersey, Delaware, Mary- al 
Jand, District of Columbia and east- | Pa-, 1929 
ern Pennsylvania the nation-wide 
program sponsored by the associa- 
tion to further better maintenance 
practices. 


"29 


M,. E. A. NAMES NICHOLS 


|S. C., °29 
S. D.,°29 
Utah, ’29 


MOTOR EXPRESS CHARTERED | Vt. 
Warsaw, N. Y., Jan 28. ~The | ya. 
Walsh Motor Express, Inc., has been | 
chartered, with a capital of $50,000, | Wash., ” 
with headquarters in this city, to| W. Va. 
establish and operate motor freight Wis., 29 
Jines throughout western New York, Wy. 29° 
northwestern Pennsylvania and ~ 
southeastern Ontario. Principals of 
the new concern are Richard H. 
Wile and Samuel Blinkoff of Buf- 
falo, and Harry H. Wiltsie of Ham- 
burg, N. Y. 


Virginia 


R. Isle., °29 


Rh.Island| 


Cadillac 


Chevrolet 
Chrysler 
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REGISTRATION STATISTICS, DECEMBER, 1930 


Service, Springfield, Ill., and New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Readers 
section, may obtain these by addressing any of these three companies 
given here complete for the convenience of our subscribers 
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~ |CHICAGO DEALERS , 


SEE 1931 PROFITS 


(Continued from Page 3) 


how well the dealers received the 
new models and accepted the price- 
reduction campaign. We did not 
lose a single dealer and signed up 
six new ones.” 

Another prominent distributor 
who expressed himself as enthusi- 
astic over the results for January 
and the outlook for the year is 
Henry R. Levy, president of the 
Studebaker Sales Company of Chi- 
cago. 

“Although our sales records 

reached a climax for 1930 during 
the final months of the year, we 
have started 1931 in an extremely 
encouraging manner,” declated Mr. 
Levy. “Our dealers are more than 
pleased over the new factory offer- 
ings, including the latest move in 
providing free wheeling in our six- 
cylinder models. With other makes 
of cars adopting this feature, its 
fame is destined to grow since ' 
Studebaker first incorporated the 
idea in its product. We are in ex- 
cellent shape in the matter of in- 
ventories of both new and used 
cars.” 

The month of January was di- 
vided by the Bird-Sykes Company, 
Graham distributor, and their deal- 
ers to a cleanup of 1930 models in 
the first half and a sales drive in 
behalf of the new 1931 product in 
the last two weeks. George H. Bird, 
president of the company, reports 
excellent results in both directions. 
A sales contest was inaugurated dur- 
ing the month on the occasion of @ 
previewing of the new models, the 
territory dealers being placed in 
competition with those in Cook 
county. 

“Our dealers feel that the Grahams 
have done an outstanding job in 
concentrating upon finely tailored, 
de luxe appearing cars in their new 
line,” said Mr. Bird. “Another ad- 
vantage, in their opinion, is that 
these automobiles embody a number 
of new features, including synchro- 
silent four speed transmission, yet 
are priced considerably below their 
predecessors. The 1931 outlook ap- 
pears bright for us, based upon our 
sales during January and Our pros- 
pects for the balance of the yeur. 
Inventories are in excellent shape 
and enthusiasm is high among our 
sales forces.” 


CANADA’S PRODUCTION 
IN 1930 WAS 154,192 


(Continued from Page 3) 


vehicle production In Canada for 
the last ten years: 
Pass. Cars. Trucks. 
*33,902 
1929 55,797 
1928 45,641 
1927 f 32,227 
| 1926 39,871 
26,397 
1924 17,481 
SO as pie 17,210 
1922 ; 8 8,169 
a : 5,148 
*Estimated. 
Exports by the Canadian manu- 
facturers last year accounted for 
29 per cent .of the total production, 
as compared with 38 per cent. in 
the preceding year. A much larger 
Share of Canada’s total production 
goes into the foreign market than is 
the case with the output in the 
United States, where the export 
market takes around 15 per cent. of 
the total. 
Following is a record of Canadian 
exports in recent years:— 
Pass. cars Trucks 
26,000 19,361 
36,848 
23,656 
17,514 
20,696 
16,182 
12,771 
12,439 
2,564 
1,421 


ae 
Total. 
154,192 
263,295 
242,382 
179,054 
204,727 
161,970 
135,246 
146,438 
101,007 
66,246 


1930 


Total 
45,361 
101,71149 

19,5de » 
57,414 
74,324 
74,187 
56,654 
69,920 
38,048 
10,726 
“Estimated, 


TRADE GROUP MEETS 

Trenton, N. J., Jan. 28.—Coun- 
selor Hervey S. Moore spoke on au- 
tomobile legislation at the luncheon 
meeting of the Trenton Automobile 
Trade Association at the Carteret 
Club. John L, Brock, president, 
presided. 
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Production -- Engineering --Factory | 


ENGINEERING COUNCIL | Heavy Duty Stake Body Made | FLINN URGES STUDY 
ADVOCATES ECONOMIC | 


BALANCE Of Fabricated Steel OF “HUMANICS 


;} the Enginnering Foundation, advo- 
| cates research in “humanics.” En- 
|gineers, having created the machine 
age, must lead the way in eliminat- 
ing the hardships it has wrought, 
|he,declares, in outlining plans for 
engineering research in 1931. 

“It must soon cease to be possible 
for any person to say or think hon- 
estly that the great blessings of 
science and engineering are even 
mended seven principal points of at- ae ae scenes af Ge a 


tack, as follows: ? a _ : in which they are introduced into 
“Maintaining or increasing the $ ce. : , industry and business,’ Dr. Flinn 


Action of interest to the engineer- 
ing profession and of importance to 
the nation as a whole was taken by 
the American Engineering Council 
at its annual meeting held recently 
in Washington Numerous pub- 
lic problems, including a ;rogram to 
avoid business depression and un- 
employment were discussed. 

The report, advocating the estab- 
lishment of a competent agency to 
balance the forces of consumption, 
production and distribution, recom- 


Mie B AE 


paeae nemoaes B70 


consumption of goods and services: 
balancing plant, machinery and 
processes against production de- 
mands; balancing distribution agen- 
cies against consumer requirements; 
balancing man power against pro- 


asserts. 

| “It is not sufficient to aim our 
researches only at physical applica- 
tions of the natural sciences. These 
| worthy endeavors must be supple- 
|mented by earnest, effective investi- 


duntion Gnd Gelinas Gemente: TRANSPORTATION PRODUCTS heavy-duty steel stake body | gollame te Guide ele enahaael ae 


a ds ce af ees, ta | The Transportation Products Cor-;body slats and stakes, which are, are provided to permit mounting on onan oe in helping to solve the 
. , P : : i ies thi »ier y 
ness and the individual: encourag- | poration, Canton, O., is marketing a|fabricated of pressed steel and jany — aor —— which may Srermalignal soakiene eaaeen aa 
nes di ; cee . also be obta n aluminum, are ; ' : 
ing research activity to increase hu- | heavy-duty steel stake body of un- welded construction. The _ cross- made in four standard widths, nine |1Y by the achievements of engineers, 
man well being ee or usual construction. The body is|members are formed of steel chan- | standard lengths and six standard “The national engineering socie- 
ment and progress in - _ oe built on a welded steel channel|nels. The floors are of hardwood, | heights. Special sizes are available |ties which the Engineering Founda- 
oie: ae public WOrkS | +-ame, on which is mounted the!screwed in place. Adjustable sills! at additional cost. | tion serves, are interested in both 
st public eee keeles —— broad and special problems of tech- 
The council authorized its admin- nology and humanics. With the in- 


istrative board, and through it the ing to the issuance by the Federal ernment ne = the mons? | hee TWO ACCESSORY | creasing complexity of civilized life 
executive committee, to take such| povernment of large amounts of| expenses 0 ransporting cCivi lan | land the engineer's multiplying re- 


» ~ , aci > . | i eT y Ss ir - | } oe casas . 

steps as may be desirable to bring om gn Sr een eee ITEMS TO LINE | sponsibilities, his needs are no 

about such measures as the report ‘ incur | |longer satisfied by physical research 
- alone. 


bonds for emergency construction 
recommends. work, by a change of station under com- 
Further appropriations by the Acting upon the recommendation | petent orders.” i dine . cit tee . 
Federal suvenudiinas to relieve the| of the Washington Society of En- Dr. Harrison E. Howe of Wash- Rex Accessories Company, Racine, ie — aie me a 
present depression were disapproved, | gineers, which, after a very careful| ington, editor of Industrial and Wis., has added two new items to its oan citi theie atee aed of ‘making 
and the proposal of a Federal bond) study of the existing conditions, had| Engineering Chemistry, journal of line, a side ventilator adaptable SP onemae? ond of thietne engineers’? 
of $1,000,000,000 to construct public! submitted to the council a report} the American Chemical Society, was all makes of cars and a combination | 15 0w, can youngsters ~iaas engineer- 
works was specifically opposed by/on the moving expenses of civilian | again named treasurer of the coun- oil gauge and heat indicator with | om gubiiedion "ae diesemenelt eout 
the Assembly, the legislative organ engineers in Federal government cil. D. Robert Yarnall of Phila- | Universal bracket for Ford A and AA on for their best sedbeiaeaal 
of the council. The Assembly op- service, the Assembly voted: delphia and O. H. Koch of Dallas, panels. hentai elite tenet alte of aeaams 
posed plans advocated by various ‘That the council strongly indorse | Tex., were chosen vice-presidents. } - ° : “— ’ 


| = 
; : }and dollars? How can graduates be 
er ive ¢ , ‘ ~ “a -j . > > ‘edera ro awrence k é 2 as vy. | 
organizations and individuals look- the principle of the Federal gov-| Lawrence Ww Wallace of Wa hing- placed in employment or launched 
_ ton. executive secretary, and James 


| T. Grady, Columbia University, were : | get ened Mi best advantage fue 
| te-elected - = | “The American Society of Me- 

No DRAFTS—No DUST Sg \ chanical Engineers is starting a 
WINFIELD INTRODUCES . survey, of its members, which is ex- 

a y : ns: pected to yield facts that will an- 

oe NEW CYLINDER HEAD : |swer some of these questions with 

| fair approximation. Other national 

|societies are likely to undertake 


| Winfield Carburetor Company, e | Similar researches aS soon as the 


| De Lic on od a new technique shall have been developed. 
Detroit, Mich., has announced a new REX Side Ventilator q p 


high compression cylinder head for 
| the Model A Ford. This new head The side ventilators for Ford and INTRODUCES ROTATING 


Chevrolet models are priced at $4.50} 
jin black japan; $5 in chromium 
finish 


JIG BUSHING 


PERFECT VENTILATION 


Prequently motorists sacrifice ventilation for immediate 

comfort in storms and cold weather. Windows are 

closed with resultant headaches—danger from poor 
vision, not hearing or giving signals. 

The position of Dole Draft Deflectors in the door open- 
ings causes them to act on the same principle as the 
louvre openings in the hood. The vacuum behind the 
deflectors, created by the forward motion of the car, 
sucks the stale air from the interior and at the same 


CROSS-SECTION of the Winifield 
Ford head 


|replaces the original equipment 
| without changing or disturbing the ei Niner : 
| mechanical set-up of the engine in| REX combination oil gauge and 
| any way. heat indicator 

The Winfield head is available in TI : : ; : : 7 
t ‘ ee ie Oe le combination oil gauge and! National Boring Tool Company's 
time allows fresh air to enter without disagreeable two compression ratios, The No. 7) neat indicator for the Ford models rotating * bushing 
drafts and unpleasant cross currents. head is the higher, and must be} ;. priced at $7.50. . , 
Dole Draft Deflectors add a touch of smartness and used with anti-knock fuel. The No. 6, | National Boring Tool Company, 


refinement. Leading manufacturers have already voiced NEW FLEXIBLE BELT frownry ee ee - 


their eoprons. rae Catocwnre have the epgaseents of 1 hort bars 
a permanent built-in part of the car, yet can be installe INTRODUCED |signed primarily for boring bar 
utilizing tungsten-carbide tools, For 

2 p8FsFe ; 6 ings prevents vibration. This jig 


in five minutes without drilling or marring body finish. 

They remaia in position and are rattle proof. | such use close fitting of these bush- 
|/bushing, which is equipped with 
|thrust ball bearings, is clso advan- 


Shatter proof safety glass is standard. 
‘INCINNATUS . - 
CINCINNATUS Duoflex belt | tageous, it is claimed, for exact 
Cincinnati Rubber Manufacturing | ™@@ming processes where )ig bushing 
i a ; | clearance must be avoided. For core 
Company, Cincinnati, O., announces 


THE DOLE VALVE COMPANY me : | drilling jigs, the revolving bushing 


|@ new construction in transmission | prevents wear on the lands of the 
1923 Carroll Ave., Chicago, Illinois ‘ 


INTERIOR and exteri ; ° | belting, which is known as Cincin- | drill and in the bushing, it is stated. 
po = ‘ URIOR a exterior views 0 natus Duoflex belt. The belt is flex- 
Dele Ball Roll een Therwttan Dele bene, the Winifield head for the Model | ibie both crosswise and lengthwise | A. P. I. 11TH ANNUAL MEETING 
. A Ford |and is designed to give greater pul- PROCEEDINGS ISSUED 
| head has a compression ratio of ap- | ley contact. It can be used on all The American Petroleum Institute 
| proximately 6 to 1, and is said to| types of pulleys. of New York city has just issued 
operate satisfactorily on a _ good The reason for the close pulley| section 3 of its eleventh annual 
LAT noticable ping or knock. automobile tire cord insert shown in| covers the group sessions on refine 
Improved starting, idling, accelera-|the illustration. The hard duck| ery engineering, motor fuel, petro- 
8) eg A a T D t F a 3 Se ‘i re) i° S tion and top-speed performance, | body used in its construction is said | leum refining and the annual busi- 
| with fuel economy, are claimed for ‘to combine great strength with the} ness session of the division of re- 
the new head. flexiple Feppyne. fining. 


See our exhibit at the Show 
BOOTH NO. 64, GALLERY 


Call at our headquarters, Blackstone Hotel 


grade of white gasoline without a| hug, the manufacturers claim, is the | meeting proceedings, “Refining.” It 





AUTOMOTIV E DAILY NEWS, 


Cleveland Truck Dealers 


Expect Real Improvement 


Cr sEVELAND, Jan. 28.—January 

has brought indications of im- 
provement in the retail truck field, 
according to distributors and dealers 
of Greater Cleveland. While actual 
truck sales have shown little in- 
crease inquiries in many cases have 
been better than for some time and 
the outlook has brightened. 


Clark Lowry, manager of the 
General Motors Truck Company, 
4400 Superior Ave., N. E 
one important indication of gradu- 
ally improving condilions a larger 
number of appraisals made so far 
this month than were made in the 


corresponding period of January, 


1930 

“December sales showed a decided 
pick-up,” explains Mr. Lowry. “Jan- 
uary usually is not a very active 
month but so far our 
been better than in September and 


October. We are rather optimistic. 
February should see a real improve- 
ment in our business.” 

The General Motors Truck Com- 
pany, like many other truck sellers, 
now is in a good position with re- 
gard to used trucks. In the last 
month or two this company has 
cut its used truck inventory valua- 
tion just about in half. Stocks are 
down 85 to 90 per cent. from one 
year ago. 

In the truck business the credit 
of buyers is being scrutinized more 
closely than ever before., Genera] 
Motors Truck has not had a re- 
possession in a year and a half, 
says Mr. Lowry, a rather unusual 
record. Under these 
there is no loss on business done. 

Truck sellers generally look for a 
gradual pick-up rather than a quick 
upturn. 

“Sales have not improved a great 
deal, but the outlook has,” says C. 
W. Mapes, sales manager of the In- 
ternational Harvester Company of 
America, distributor of International 
Harvester trucks. “Buyers are in a 
more receptive mood. They are will- 
ing to talk and consider future 
needs.” 

“Our stocks of used trucks are 
down to practically a minimum,” 
says C. J. Ryan, used truck manager 
of the International Harvester Com- 
pany. 
the close of 1930 


“There is more optimism 


GEMMER SEES GREATLY 


IMPROVED CONDITIONS AT. 


HAND IN PARTS BUSINESS 


28.—Basing their 
reports of various 
officials of Gem- 


Detroit, Jan 
vpinions on the 
show committees, 
mer 
see greatly 
the automotive field close at hand. 

“The attention and interest ex- 
hibited by the public at our space 
at the New York show bear out 
our contention as to the demands 
which are being made by the car 
owners for easier and better 
ing control,” says F. E 
port sales manager. 

“We in the parts business are 
already beginning to feel the change 
for the better,” Mr. Phillips con- 
tinues, 


times.” 


PUTS ON SUNDAY SPECIALS 
TO ACCOMMODATE BUYERS 


Dubuque, Ia., Jan. 28.—Figuring 
that there are many prospects in the 
market for used automobiles, unable 
to visit the showrooms during the 
day and not wishing to look over 
stock at night, the Kassler Motor 
Company, Chrysler dealer and dis- 
tributor in this territory, usually has 
a few Sunday specials to attract 
visitors. While not making any great 
play on the Sunday proposition, 
nevertheless it is brought out that 


there are many who wish to take| 


advantage for a leisurely survey of 
available used cars. 


FORM SERVICE COMPANY 


Newark, N. J., Jan. 28.—The Mod- 
ern Auto Service Company, Inc., to 
deal in automobile supplies, has been 
organized by Hyman Fershtman, 
Samuel Perlmutter and Saul Perl- 
mutter, Newark. 


reports as | 


business has | 


circumstances ! 


“We had a real clean-up at | 


among | 


Manufacturing Company fore- | 
improved conditions in| 


steer- | 
Phillips, ex- | 





“and are confident it is the | 
real start of the return to normal ; 





salesmen than in nine months,” 
added Mr. Ryan, “in Akron and the 
smaller towns the dealers are feeling 
much better about the outlook.” 

The Burt Federal Truck Company) 
also finds more optimism than a 
few weeks ago. C. D. Burt, head of 
this company, expects a pick-up in 
sales in the next few months. 

“We are receiving more inquiries 
than for 30 or 90 days,” says Mr. 
Burt. “Inquiries were not so num- 
erous in December. I believe we will 
get some good business as spring 
approaches.” 

Chevrolet and Ford trucks are not 
moving very actively, especially as 
the winter months are more or less 
the dormant season for the lighter 
trucks. There are signs that deliv- 
ery and business needs are about to 
come to the front, however. 

“I find some signs of more in- 
terest,” says J. H. Lucas of the Lucas 
Motor Car Company, handling 
Diamond T trucks, “but many buyers 
still are holding off. Of course, Jan- 
uary is not ordinarily a big buying 
month, anyway.’ 

Yet Mr. Lucas hears among cer- 
tain groups of truck users repeated 
assertions that now is the time to 
buy. He regards this as a good in- 
dication Small business men, he 
Says, are likely to be _ pessimistic, 
while large business concerns and 
corporations appear to be consider- 
ably divided in their appraisals of 
the business outlook. 

Truck dealers generally, 
no means Satisfied with the present 
volume of sales, nevertheless have 
much confidence in the development 
of a good volume of business in the 
early spring 


while by 


les great 

to belong 

to a fine family 
like 

General Motors 
and share 

in its 
engineering, 
purchasing 
and 

financial 
resources. 


OAKLAND 8 
PONTIAC 6 


Oakland Motor Car Co 
Pontiac, Mich. 
Division of General Motors 
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MARKED UPTURN 


Kenworth has been enjoying a big 
January 1 
along at a 


Vernon 


Chevrolet is | 
while | 
is a 
larger 


leading the field, but 
also making a good showing, 
Kenworth, a _ local product, 

|strong favorite among the 
IN TRUCK SALES | icv: Mack has also been selling 

|well. Dodge sales have been fair. 

| A number of bus sales have also 
been made since the first of the 
year. The city of Seattle, owning 
its own street railway system, is a 
heavy bus buyer, operating a great 
many as feeders from more sparsely) 
settled sections of the city. 
The North Coast Lines, a 
Webster bus operation, has bought | slow 
a number of new cars of the de luxe | west 
type. The Washington Moto1 Fageol 
|Coach Company has also been im-/| fair business, 
ing period of 1930 practically 100 ee 7 rolling ogee ome wend Smith of Kenworth Moto: Truck 
per cent. in King county (Seattle) = res improved am new type | Corporation, having made several 
it os ith Meese ieee ten |parlor jobs. The bus business is| trips East and South the past year, 
m can be seen that mere Has been | developing rapidly all over the|declares the Northwest has not felt 
a marked upturn in commercial) state, and one of the tendencies is essed C : as . 
ain 4 —_— oa ale, & ‘ the depressed conditions as much 
a. business in the Pacific | for erection of higher class termi-| as have other sections. 
: = — — nals and shops. “Since the first of the year 
_ What is true of Seattle, In the truck field a combination | j, more optimism in the air for 
in a general way of Tacoma, of the largest operators of Western | tryck dealers.” he said. “Our sales 
Washington was recently effected in| haye held up well, but we find we 
the million-dollar Pacific Motor| must work a little harder. During 
Transport Company, with J. G./the past year we ranked third in 
Ryan as head. This concern is! King county sales, only Ford and 
keeping up its equipment. Chevrolet being ahead.” 
Kenworth officials are out with 


business locally, and since 
good 
Smith, 


has been rolling 
clip, 
manage! 

Since then it 
from reliable sources 


tire merger plan is off. 


according to 
been learned 
that the en- 
At the same 
learned that Moreland 
its Seatttle branch on 
having closed in Spokane 
Business has been 
concern in the North- 


has 
Pacific Northwest Reports 


Good Volume for 
Buses Also 


Wash., Jan. 28.—With 

official figures showing truck | 
sales for the first ten days of Janu- 
ary, to be ahead of the correspond- 


time, it is 
will close 
March 1, 
December 1 
for that 


Stone- 


and Mack have been doing 
but not brisk. Vernon 


there 
is true 
Spok- 


ters, according to reports received in | 
Seattle. The records, as compiled | 
by the Motor List Company of Seat- | 
tle, show seventy-one truck sales | 
this year, during this period, com- 
pared to thirty-seven a year ago an announcement that the company 

Daily reports show a nice volume | is not included in the combination | 
of truck business. Ford trucks are of Western truck manufacturers. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


hub caps on hand, Jack 


“obsolete.” You can't go wrong. You purchase 
automatically and economically. Turnover and 
profits grow together. Errors are eliminated. 
50% of clerk time and cost is done away with. 
KARDEX pays for itself and makes a profit the 
first year in use. Modern garage and automo- 
tive dealers are adopting it everywhere. 


Get in touch with a Remington Ran :nan 
today. He’s as near to you as your telephone. 


SK your stock clerk this or any other ques- 

tion regarding stock on hand. Can he 

answer promptly or must he hunt around and 
count ’em? 


If he uses a KARDEX Stock Control, he’ll tell 
you in 15 seconds anything you want to know. 
KARDEX keeps track of your inventory daily. 
Brilliant colored signals flash “Maximum 


reached,” “Minimum reached,” “in transit,” 


Kardex ‘Division 


REMINGTON RAND BUSINESS SERVICE Inc. 
BUFFALO, NEW YORK 


Sales Offices in all Principal Cities 


REMINGTON KARDEX RAND SAFE-CABINET BAKER-VAWTER 
KALAMAZOO POWERS DALTON LINE-A-TIME LIBRARY BUREAU 


SOE EERE EEE EEE EEE ER EEE EEE EEE EEE EEE EEE EEE EEE RH SSCS TE EEE EEE Zee 
Kardex Division, Remington Rand Business Service Inc. 

Remington Rand Bldg., Buffalo, N. Y. 

Gentlemen: Send me your booklec, Stock Control. 


Name 


Address_ 


\ 
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N.A.D.A. Members Urged 
To Emphasize Service 


CHICAGO, Jan, 28.—Featured by 

the unanimous adoption of sev- 
eral resolutions pertaining to the 
future of the industry and a large 
banquet in the evening, the four- 
teenth annual convention of the 
National Automobile Dealers Asso- 
ciation held at the Palmer House 
closed here Tuesday night. after 
a well-attended and _ enthusiastic 
two-day session. 

The association went on record 

commending the National Automo- 
bile Chamber of Commerce in its 
efforts to bring about the uni- 
form new model announcement 
plan. Inasmuch as the N. A. D. A. 
had adopted a resolution at its 1930 
meeting indorsing a plan of this 
type, it was felt by large num- 
bers of the dealers that great prog- 
ress had already been made in this 
direction. 
* The members also resolved to 
make a determined effort to abol- 
ish the discount to operators of | 
fleets. and to recommend to ihe} 
manufacturers that their policies be 
changed to allow regulation of new 
car production to the limits of 
sales possibilities, and to return to 
the closed territory plan, in this 
way assuring the dealer of better 
protection in many ways by the 
manufacturer. 

In addition to the officers named, 
as reported in the preceding Assue 
of the Automotive Daily News, the 
association elected the following di- 
rectors: Three-year term, John E. 
Smith, Atlanta, Ga., Chevrolet; L. D. 
Frint, Milwaukee, Wis., Oldsmobile; 
J. T. Stewart, Omaha, Neb., Ford; 
Homer D. Lathrop, Indianapolis, 
Ind., Oldsmobile; P. H. Greer, Los 
Angeles, Cal., Hupmobile and Chrys- 
ler. Two-year term (to fill vacancy), 
Stanley J. Horner, Washington, D. 
C., Buick; J. L. Garrity, Minneapo- 
lis, Minn., Cadillac-La Salle, and 
Chester H. Weaver, San Francisco, 
Cal., Studebaker, 

Short interesting addresses were 
given at the banquet at the end of 
the convention Tuesday night by 
Edward Ford of New York and 
James Schermerhorn of Detroit. 

_ 78 closing sessions in the after- 


RECORD DEALER DINNER 
HELD BY CHEVROLET AT 
CHICAGO; 1,500 ATTEND 


(Continued from Page 1) 


and W. S. Knudsen, president 
Chevrolet 

This dealer gathering represented 
the entire Middle Western section of | 
the country. As a matter of fact, it 
went beyond, as dealers from Denver 
were among those present. L. Coop- 
er, Chevrolet's Chicago regional 
manager, acted as host to the deal- 
er guests. He was assisted by O. J. 
Miller, zone manager, and by va- 
rious other field officials. 

Among the other guests of honor 
were Donaldson Brown, Alfred H. 
Swayne, vice-presidents General Mo- 
tors; John Schumann, Jr., president 
General Motors Acceptance. 

President Knudsen pointed out 
that in spite of an unfavorable year 
for most business, Chevrolet had 
done extremely well. Since the new 
models were announced buying has 
proceedt.! in excellent volume, in- 
dicating that 1931 will be an even 
better year. The company has been 
increasing employment steadily, he 
said, and now has a total on its 
pay roll of nearly 40,000. By spring 
all plants are expected to be operat- 
ing at capacity. 


HUPMOBILE SALES - 
SHOWING INCREASE 


(Continued from Page 1) 


of 


record and comparing with previous 
record of 38 sold at the New York 
show in 1928. At the Boston exhibit 
“> cars were sold and 20 were sold | 
at the Montreal show. 

“Our dealer stocks are exception- 
ally low. On January 1 we had less 
than 4,000 cars in the hands of ap- 
proximately 1,300 distributors and) 
dealers in the United States and} 
Canada.” 


| consideration 


Chicago Show Events 


THURSDAY, JANUARY 29 

10 A. M.—Diamond T. Motor 
Car Company “open house,” 933 
W. Washington Boulevard. 
of the service and} 1 P. M.—Hupmobile 


super-service problems. One of the | luncheon, Stevens. 

most stimulating speeches in this re- 6.30 P. M.—Willys - Overland 
gard was delivered by Victor Pope,|] meeting and dinner, Palmer 
who described the accomplishments House. 

of the J. Grant Hyde Company ot | 

Akron, O., in increasing the profits | 

from service so that this organiza- | CAR BUYING SPREADS 
tion did nearly $170,000 business in | 
parts, service and accessories during | 
1930 at a gross profit of over $65,000 | 
and a net profit of $34,262. 

“We built this entire plan around 
the idea that the service man must 
cater to the woman,” said Mr. Pope, 
“and in 1930 serviced over 19,000) alike are feeling the stimulus in re- 
cars, which represented an increase | tail buying. Similarly, cars in all 
of 61 per cent over the 11,672 cars| price classes from the lowest to the 
which came into our shop in the| highest are sharing the quickened 
previous year, before the plan went) demand. Developments have borne 
into operation.” out contentions made by leaders in 

Due to the fact that the industry that the current show 
was achieved in a year 
sion, his listeners evinced consider-| gree by serious minded prospects, 
able interest, as Mr. Pope continued| with perhaps a smaller percentage 
into the details of his idea whereby! of curiosity seekers than ever be- 


the telephone, the mail and per-| fore. 
sonal calls are used to invite the Attendance marks continue to 


prospect to enter the station. His/ hold their own with last year and 
car given a most careful and| are about even with the average for 
complete examination, thirty-eight the past three years, according to 


noon were largely given over to the 
: dealer 


(Continued from Page 1) 


authoritative sources is that large 
and small output manufacturers 


this success 
of depres- 


is 


| dealers and distributors from 
| United States and Canada have al- 


| West 


AT CHICAGO SHOW 


| Michigan, 


is patronized to an exceptional de- | 
| the 
| have come 


JANUARY 29, 1931 


300 DIAMOND T DEALERS | 


house” sessions a buffet luncheon is 
being served daily at the branch. 


FROM WIDE TERRITORY | «: tne branch exnibit nas made an 


| excellent impression on the dealers, 


IN CHICAGO FOR SHOW 


it is stated, and they predict a 
greatly increased volume of business 


| in 1931 for this unit as well as others 


28.—Close to 300} 
the 


Chicago, Jan. 


ready checked in at the Diamond 
T Motor Car Company branch, 933 
Washington Boulevard, where 
“open house” is being observed this 
week. 

Representatives have come from 
in Illinois, Iowa, Wisconsin, 
Indiana, Ohio, Minnesota, 
North Dakota, South Dakota, Ark- 
ansas and Texas, as well as Mont- 
real and Winnipeg in Canada. 

To an unusual degree, it is stated 
by E. J. Manning, district manager 
in charge of receiving the delega- 
tion, the introduction of the new 
Diamond T line has been a signal 
for a number of distributors to 


cities 


'chaperon prospective dealers to see 


the 1931 line and learn more about 
company’s policies. Inquiries 
by letter as well as in 
person, and it is expected that the 
Diamond T dealer organization will 
undergo considerable expansion 
within the next few weeks. 


In connection with the “open 


in the Diamond T line. 


‘J.C. CHICK REPORTS 


CADILLAC SALES 25%, 
ABOVE JANUARY, 1930 


Chicago, Jan. 28.—Basing his 


| prediction on sales figures for the 


first twenty days, J. C. Chick, gen- 
eral sales manager of the Cadillac 
Motor Car Company, division of 
General Motors Corporation, said 
that Cadillac business this Janu- 
ary will exceed that of January, 
1930, by at least 25 per cent. 

“We delivered at retail 319 cars 
in the first twenty days of the 
month as compared with 230 dur- 
ing the corresponding period of last 
year,” said Mr. Chick. 

“We have received an increase 
of over 100 per cent. in retail or- 
ders. The Great Lakes region of 
which Chicago is the largest market 
has contributed greatly to this 
showing.” 


different points being checked. He 
is then given the Station’s report 
free of charge. The phone calls are 
divided into two classes: Those to 
customers of the station, who are 
called every sixty days, and new 
prospects. 

The dealers were cautioned 
against trying to use the old-school 
type of automobile salesmen in 
making the personal calls. 

“In our organization,” he 
tinued, “we train new, live 
under the direction of an able sales- 


con- 


manager to make these service calls 
them a commission of 10 
business they are| 


and pay 
per cent. on all 
able to get.” 


Another service plan in use by the 
of | 


Connelly Chevrolet Company 
Springfield, Ill., was described by | 
G. W. Benedict of that city, 
warned the dealers that proper ser- 
vice merchandising required 


every customer 
to get into their service department. 
A new method of inducting sales- 


men of both new and used cars to} 
make better deals was announced to! 


the asociation by Edward Payton, 


of Cleveland, accounting supervisor 


of the N. A. D. A. 

“A minimum of guarantee is paid 
to the salesmen for each deal rang- | 
ing from seven to fifteen per cent., 
Mr. Payton stated, “and in addition 
the dealer gives a bonus of from two 
to seven per cent. for right trading 


and clean dealing, and in the case | 


of used cars, an additional one per- 
cent. for rapid movement, usually 
within fifteen days after the car is 
ready for sale.” 


He stated that no dealer who has | 
been using this plan for a year or | 


more has found himself in trouble 
at the end of 1930, and that it will 
be even more valuable to the mem- 


bers in good years than it was mi 


the past. 


PUBLIC PREFERENCE 


FOR HOT WATER HEAT 
PROVEN, SAYS BURKE 


Chicago, Jan. 28.—Public prefer- 
ence for hot water heaters in auto- 
mobiles has been definitely proven 
by the sales record of Tropic-Aire, 
Inc., in an off year, says Edmund 
Burke, vice-president and general 
manager of the Minneapolis firm, 
here for the National Automobile 
Show 


‘The American public,” he asserts, 


has demonstrated its willingness to 


pay for a luxury provided there is 
a definite advantage in  perform- 
ance and results. In spite of flat- 


tened pocketbooks and close buying, 
more hot water 
year 


owners bought 
1930 than in 
been on 


car 
heaters in 
since they have 


any 
the mar- 


' ket.” 


According to Mr. Burke, Tropic- 


Aire occupied a good strategic posi- | 
1930 depression be- | 


when the 
to influence 


tion 


gan sales, “for it had | 


| pioneered the development of the | 


hot water fan-driven automobile 
‘heater through the period of inven- 
' tions, tests and trials, Tropic-Aire 


men 


and he | 
them | 


to watch, reclaim, satisfy, and retain | 
that they are able| 


| liberal 


information from the MONS $ ——_—_—_—_——SS==_—===s————— 


of Manager S. A. Miles. 


The trade aspect of the show will 
virtually come to a close Thursday | 
and the remaining two a) 
affair. | 


night, 
of its run 
It is during 


public 
that 


be a 
days 


will 


those sales 


are expected to mount well sesontl 
Many | 


their present proportions. 
sales are expected to be closed at 
the show and 
dealers as a result of second looks 
and demonstrations by prospects 
whose names have been listed at the 
Coliseum exposition. 

Favorable reactions of the public 
have proved encouraging to dealers. 
This is brought to the fore not only 
at the show, but also at factory- 
dealer gatherings. If anything, 
|}dealers are leading the manufac- 
turers, instead of the usual reverse 
|} situation. In efforts to carry the 
| battle to motorists of the Middle 
| West, they seem to appreciate 
merits of the new cars without hav- 


|ing such advantages pointed out to 


| them, and they feel it is up to them | 


|to get buying back to normal pro- 
|} portions. Factory executives have 
not been compelled to put forth the 
‘usual educational efforts. 

At dealer gatherings a _ quite 
prevalent theme of the manufac- 
turers is to urge the operation of 
the retail end on a_ prifitable 
basis, watching particularly such 
| points as used car trade-ins and 
merchandising, together with the 
making of money in service depart- 
ments. 

One encouraging angle 
crowds attending the show 
large percentage of women. 
is taken as a good omen for 1931. 
{t is clear, too, that in the new 
models the body artisans have had 
the feminine appeal prominently in 
their minds. Much praise is ex- 
pressed by women in the show 
crowds over the improved looks of 
| cars this year, 
| their more attractive lines, but also 
their de luxe finish, accessories, har- 
monious color combinations, and the 
employment of chromium 


of the 
is the 
This 


plating 
Exhibitors in the truck division 
vie with those holding displays of 
cars in reporting: buying interest. 
Their booths are generally well 
crowded throughout the day and 
evening, and those in charge predict 
a brisk demand ahead for their 
products. Here, too, sales are being 


made in more than satisfying num- | 


bers, for practically every looker is 
a potential truck buyer. 


established itself as. a car-heating 
system far in advance of anything 
on the market.” 

For the 1931 season, Mr. 
states, Tropic-Aire plans for a 
marked increase in its production 
schedule. To further this program, 
he adds, distributors and dealers 
will receive even more thoroughly 
developed sales, advertising and 
merchandising aid than in the past. 

“We look forward confidently 
better general business conditions,” 
said the Tropic-Aire official, “but | 
we also rely on the merits of our 
product to make 1931 a big year for | 
us.’ 


numerous others by | 


not only because of | 


Burke | 


to | 


SPARKS from the he SHOW, 


brought out by Presidept I. J. Reuter as proving the value of 
the slogan “Make New Friends and Keep Old Ones”’ was the 
recital of the fact that in January this year more cars were 
sold to employees of the company in Pontiac than in all of 
1930, proof that the new order of things out at Pontiac has 
filled the workmen with the same brand of enthusiasm as to 
the company’s immediate future as prevails among the ex- 


ecutives themselves. 
* 4: 


~~ 

HAT story the column carried last Saturday about the 

first Chicago show has brought to light some facts 
pertinent to those early Chicago days that the writer had 
overlooked. 

It is interesting to record that the 
dealer in Chicago was Carl J. Metzger, 
service of the Houdaille-Hershey Corporation. Carl dates 
back to 1898 when he became a salesman for his cousin, 
William E. Metzger of Detroit, acknowledged to be Amer- 
ica’s first automobile dealer. At that time the latter was 
selling the Oldsmobile, the Geneva steamer and the Woods 
Columbia electrics. On his sales staff, besides Carl, 
F. V. Neumann, now Pierce-Arrow distributor in 
and also a cousin of the Metzgers, Jack Brady, 
later Packard branch manager in Detroit; W. B. Hurlburt 
was a truck manufacturer and a Wills Ste. Clair dealer, 
and Frank Riggs, at one time Fisk tire representative, and 

Packard branch manager in Portland, Ore. 

Carl cut loose from W. E. Metzger in 1899, coming to 
Chicago, where he opened the first store on the row, 
handling not only the Woods electric, but also representing 
Smith & Mabley, who were importing the Panhard and 
Mercedes. In addition Carl had the De Dion Motorette, 
from which was designed the Pierce Motorette. Eventually 
it became the Pierce-Arrow. The electric business being so 
good, Carl turned the Pierce proposition over to the late 
Henry Paulman, who for years sold the car here, with Joseph 
V. Lawrence for his partner. 


first automobile 
now director of 


and 
were W. 
Detroit; 


later 


* eo 

NOTHER bit of haben dug up is that the first auto- 
mobile to run over a Chicago boulevard was a Woods 
electric. Carrying Mayor Carter H. Harrison, Clinton 
E. Woods, the builder, drove to the World’s Fair on Chicago 
Day, October 9, 1893. That very same night the mayor was 
assassinated. That sure is automobile history, the facts 

being vouched for by the Houdaille-Hershey executive. 
RAN into Bill Clare of the Viscometer Company at break- 
fast at the Stevens this morning. Bill was chuckling 
over one of those mistakes that the frolicsome linotype 
operator occasionally makes. In a recent Automotive Daily 
News we called attention to the Viscometer exhibit at the 
Stevens and in talking of the progress the company was 
making, referred to the “future development” of the organi- 

zation’s business. 

The linotyper, in a spirit of good clean fun, made this 
“futile development.” As a matter of fact, any one would 
be glad to do the sort of “futile” business Bill Clare and 
the Viscometer have been doing here this week. The head- 
quarters at the Stevens have been filled with visitors almost 
/continuously. Last night Clare tells me he bowed the last 
| visitor out at 1.30. Chicago show week is going to be the 
| banner period in the history of Viscometer. 





~ 


Favorable Weather Drawing 
Throngs to Cleveland Show 
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ested than any other show crowds 
they have ever seen. 

“Show visitors are checking over 
mechanical and other details of the 
new cars as I have never seen them 
do before,’ says J. C. Ackerman, 
division manager here for Oldsmo- 
bile. “People are learning more and 
more about cars and this year they 
are finding out what each manu- 
facturer has done. They do not 
seem to believe the reports of im- 
provements until they have seen 
them with their own eyes. Then 
they find themselves in a buying 
mood.” 

Free-wheeling, recently adopted 
for use on five lines of cars, excites 
a great deal of attention, giving rise 
to scores of questions which are an- 
swered by salesmen and demonstrat- 


| Visitors to the show Sunday in- 
cluded many from _— surrounding 


| cities. One group of dealers headed | 


by Thomas Daquilla of Beaver Falls, 
Pa., came from the Beaver Valley 
in Pennsylvania. 

| Sunday’s crowd of close to 31,000 
| was about 3,000 larger than on the 
Sunday of last year’s show, accord- 
ling to Show Manager Herbert Buck- 
man, a fact which incidentally cost 
him the price of a luncheon to a 
; group of friends because of the sat- 
|isfaction he is taking in the fine 
| weather and good attendance. 

| Tonight the Reeke-Nash Company 
will hold its annual dinner in its 
;new headquarters at Euclid Avenue 
|at East 66th Street. 
served in the auditorium of the 
| building, said to be one of the largest 


‘1,000 DEALERS ATTEND 
' OLDSMOBILE’S CHICAGO. 


| DINNER: SLOAN HEARD 


| | 

Chicago, Jan. 28—One thousand | 
Oldsmobile dealers jammed _ the 
Gola Room of the Congress tonight 
at the annual Chicago automobile 
show dinner of the company. The 
affair was attended by A. P. Sloan, 
Jr., president, and R. H. Grant. 
vice-president of General Motors, 
{who were the principal speakers of 
the evening. 

Oldsmobile sales plans for this | 
year were outlined by D. S. Eddins, | 
vice-president and general manager 
of the Oldsmobile organization, and 
by J. T. Collins, the general sales 
manager. 


MONMOUTH COUNTY A. D. A. 
ELECTS ITS 1931 OFFICERS 
Long Branch, N. J., Jan. 28.—The 


| ration, 
Dinner will be | 


Maurice Schwartz, Red Bank, sec- 
retary; S. M. MHeimlich, Long 
Branch, treasurer. 


HUDSON DEALER RALLY 
AT CHICAGO DRAWS 500 


Chicago, Jan. 28.—Hudson Motor 
Car Company staged a luncheon 
for its distributors and dealers at 
the Blackstone today with more 
than 500 present. The master of 
ceremonies was W. E. Butler, 
ago distributor. The chief speakers 
were President W. J. McAneeny and 
C. G. Abbott, merchandising direc- 
tor, 


SPARKS-WITHINGTON EARNS 
$495,430 IN SIX MONTHS 
Detroit, Jan. 28. The Sparks- 
Withington Company reports 
the six months ended December 31, 
1930, consolidated net profit, in- 
cluding Cardon Phonocraft Corpo- 
of $495,430 after 


637 shares of 6 per cent. preferred 


Chi- | 


for | 


deprecia- | 
tion, Federal taxes, etc., equivalent | 
after dividend requirements on 3,- | 
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_NEW BRUNSWCK DEALERS _ 
SELL 30 CARS AT SHOW. 


| New Brunswick, N. J., Jan. 28.— 
The Spinelli Motor Sales Company, 
Oldsmobile dealer, made a record at 
the annual automobile show here, 
selling the first car within a few 
minutes after the show opened and 
lthe last car just before the doors 
were closed. A total of thirty cars 
were sold during the show week by 
the twelve members of the New 
Brunswick Automobile Dealers’ 
Association, exhibiting. 

“A most successful show,” C. D, 
McGill of the New Brunswick Buick 
Company, chairman of the show 
|committee, said. “While the atten- 
| dance may be slightly less than that 
|of former years, the people coming 
to the show have been good pros- 
| pects. We have surpassed sales of 
other shows. During the week our 
company sold eight cars, our big- 
gest week since last September.” 


the six months ended December 31, 


ors.” E. J. Arnstine, Studebaker dis- 
tributor, in response to this interest, 
rushed into use as the show got 
under way a set of amplifiers which 
enables a large group to follow the 
explanations of a special demonstra- 
tion of free-wheeling principles. 

It was a question when the show 
opened, says Walter F. Wright, 
Chrysler distributor, whether he| 
would have one of the new Chrysler 
sixes to display. However, a car was | 
rushed through from the factory, 
making the Chrysler exhibit quite 
complete. 


SHOW RECORDS TOPPLE 
AT LOUISVILLE: BUYING 
GOOD: MANY PROSPECTS | 


~ A Continuous ANSWER TO 
“How’s Your Ou” 


No More Costly Guesswork! VISCO-METER 
measures the Viscosity (Lubricating Value) 
of the Motor Oil Constantly ... while the 


| Stock, to 54 cents a share on 901,- | 1929. Net profit of Sparks-Withing- 
011 shares of no-par common stock.|ton Company, excluding Cardon 
| This compares with net profit, ex- |Phonocraft Corporation, for the six 
|cluding Cardon Phonocraft Corpo-|months ended December 31, 1930, 
ration, of $1,639,365, or $2.36 a | was $401,730 after depreciation, 
vice-president; | share, on 684,606 common shares for | Federal taxes, etc. 


Monmouth County Automobile 
Dealers’ Association, meeting here, 
elected Dorman McFaddin of Long 
Branch president. Other officers 
chosen were Edward Von Katten- | 
‘gell, Red Bank, 


}automobile display rooms in the 
| world. John D. Marshall, mayor of 
Cleveland, will open the meeting, 
which will be addressed by Presi- 
dent C. W. Nash and other factory 
officials. 


hight before your eyes ... 


(Continued from Page 1) 


prospects, and 
in proportion 
show in 
better 


more 
sales, 

than any 
was a 


duced 
actual 
tendance 
years. It 
crowd 

Dealers who exhibited are optimis- | 
tic. Some report they obtained a 
number of prospects. The finest | 
weather known during a show week | 
here prevailed, and_ this greatly | 
aided attendance, while the compact | 
nature of the show, taking up | 
smaller floor space thin usual, en- } 
abled visitors to spend more time | 
with exhibits 


300 MARMON DEALERS 
RALLY AT CHICAGO; SEE 
GOOD YEAR IN PROSPECT 


(Continued from Page 1) 


ing 1930 
Marmon’'s 
engine 
Marmon business is showing def- 
inite signs of a pick-up. Retail sales 
at the show havc been far ahead of |} 
Jast year. | 
Officials stated that the dealer} 
angle of the show also has been most ; 
satisfactory. More dealers have} 
been here than was the case a year | 
ago, and they are all full of en-| 
thusiasm and believe 1931 will bring 
new prosperity. i 


Motor is Running—and Indicates it Accur- 
ately to the Driver. 


given for Col 
the aluminum 


This 
work 


was 


on 


7 NOWING whether or not the The Visco-Meter equipped car 


K motor oil is doing its duty 
need no longer be a matter of 
With VISCO-MLETER 
gauge before him, measuring and 
(or body) 


gets better mileage on oil and on 


gasoline. The power loss is mini- 


guesswork ! mized, the motor runs smoother, 


and superior all-round performance 


indicating oil viscosity is assured. 
continuously, the driver knows at 


Visco-Meter Indicates all times exactly what's going on in Dealers are finding this substan- 


7 : the lubricating system. tially built, easy-to-use Viseo-Meter 
1. Lubricating value (Vis- o" : ; 
cosity) of oil in the 


crankcase. 


mighty profitable — 
And it 


goes a long Way lo gain Customer 


instrument 
JERSEY SAFETY COUNCIL Visco-Meter takes up the job 
ELECTS HENIG CHAIRMAN 
Newark, Jan. 28.—Northern New 
Jersey Chapter American Society of 
Safety Engineers, National Safety 
Council, has elected these officers: 
Chairman, Max S. Henig; vice- 
chairman, Samuel H. Libby, 
eral Electric Company; second vice- 
chairman, A. R. Lawrence; secre- 
tary. S. E. Applegate, T. A. Edison, 
Inc.; treasurer, E. L. Root, Cellu- 
loid Corporation; members of the 
executive committee, John Roach, 
Department of Labor of New Jersey; 
Fred M. Rosseland, Newark Safety 
Council; W. R. Smith, United En- 
gineers and Constructors, Inc.; E 
A. Timm, Standard Oil Company; 
A. J. Van Brunt, Public Service 
Corporation; F. J. Walsh, Hudson 
County Safety Council, and H. E. 
Wright, Westinghouse Lamp Com- 
pany. 


; practically a “self seller’. 
2. Best oil for each parti- : 


of motor protection where the oil 
cular motor. 


pressure and oil level gauges leave 
off. 


ation and all the other factors that 


3. Inferior oils or blends 
of oil. 


er ; coodwill... Let us send you full 
Heat, cold, dilution, deterior- ame a 
; ; details and our new, helpful book- 
- Overheating of engine. let “A P ‘cal T oe Vi 
= F ; — ae . et ractical Test for Viscosity” 
5. Faulty oil pumps. affect an oil's ability to lubricate : F _ : ee 
. Dangerously low lear off this corner of the page and 


sures. 


pres- 


Gen- are constantly checked ..*. and 
made conspicuous to the driver, send with your name and address, 


to the Visco-Meter Corporation, 
310 Grote Street, Buffalo, N.Y. 


Here is the best kind of insurance 
against faulty lubrication. 


PNISCCOMETER 


4 v . . . 
Takes the Guesswork out of Motor Lubrication 
CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 
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EXTRA PROFIT 
OPPORTUNITY WITH NEW 


WILLYS SIX 


Chassis, Cab and Stake Body, complete as shown, $780 


Inside body measurement, 108 inches long, 79 inches wide; stakes 32 inches and 42 inches high 


Tie new Willys Truck line isa valuable and prof- members; 113-inch wheelbase; extra wide tread, 58% 


ilable part of the Willys-Overland franchise ... Priced inches; four hydraulic shock eliminators; 5-inch 


to meet competition, built to beat competition ,.. The balloon tires... Willys Six Truck bodies are larger 


Willys Six 1'2-Ton Truck has a 65-horsepower motor, and more distinctive... Every body is mounted 


4-speed transmission, full force-feed lubrication, float- and shipped with the chassis as a complete unit 


ing type oil suction, full floating rear axle, large duo- ... There is a body type for every business need 


servo 4-wheel brakes: dual rear wheels extra . . . The ... Aggressive Dealers are digging into this profit- 


new Willys Six ':-Ton Delivery Chassis has a deep able market. Write or wire for franchise particulars. 


double-drop frame, held rigid by five heavy cross WILLYS-OVERLAND, INC., TOLEDO, OHIO 


il,-Ton 
Chassis 


“595 


l,=-Ton 
Chassis 


"395 


All prices f. o. b. 
Toledo, Ohio 


Chassis and Cab, $495, With Pick-Up or Open Express Body, $522 


Inside body measurements, 66 inches long, 45 inches wide, 1114 inch sides 


COMMERCIAL UNITS ON DISPLAY AT COLISEUM, HOTEL SHERMAN LOBBY, AND THOS. J. 
WILLYS-OVERLAND HEADQUARTERS DURING SHOW, PALMER HOUSE 


HAY, 


———————— 


Chassis and De Luxe Sedan Panel Delivery Body, $645. Smart appearance. Inside 
body measurements, 72 inches long, 4634 inches wide at floor, 52 inches wide at belt, 


INC, 





